Comparison of Candidate Compensation to Client Offer

Candidate Name:          Date:      
Client Company:      
	Compensation            
	Current Comp.
	Client Offer
	Notes

	Base Salary
	     
	     
	     

	Next Raise is due when?
	     
	     
	     

	Candidate High Salary Amount
	     
	     
	     

	Candidate Minimum Salary Amount
	     
	     
	     

	Bonus Average (Pays when?)
	     
	     
	     

	Bonus he/she will loose by leaving now
	     
	     
	     

	Vacation (Next week?)
	     
	     
	     

	Insurance
	
	
	

	Health Insurance Cost
	     
	     
	     

	Dental Insurance Cost
	     
	     
	     

	Vision Insurance Cost
	     
	     
	     

	Prescription Plan Cost
	     
	     
	     

	Life Insurance Cost
	     
	     
	     

	Disability Insurance Cost
	     
	     
	     

	Company Car or Car Allowance
	     
	     
	     

	Fitness Center of Country Club or 
Jet access
	     
	     
	     

	401k
	     
	     
	     

	Additional Savings Plan
	     
	     
	     

	Long Term
	
	
	

	Pension Plan and Vesting Schedule
	     
	     
	     

	Stock Options and Vesting Schedule
	     
	     
	     

	Relocation           
	Current Comp.
	Client Offer
	Notes

	Costs for Move of HHG
	     
	     
	     

	Need for House Hunting Trip
	     
	     
	     

	Need for Temporary Living & Storage
	     
	     
	     

	Costs of Realtors Fees and Closing Cost (selling end)
	     
	     
	     

	Closing Costs (buying end)
	     
	     
	     

	Need for Home Buy Out Program
	     
	     
	     

	Need for a Bridge Loan
	     
	     
	     

	Need a Realtor on (buy’n end)
	     
	     
	     

	Contracts
	
	     
	

	Start Date
	     
	     
	     

	Physical Location
	     
	     
	     


Notes:
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